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Main Goal 

To secure a position utilizing my experience with the internet industry, as well as the marketing and sales experience I have had for the last 12 years and education I have gained in the last 4 years.

Preferably selling advertising for an internet company or pay per click advertising!

 

 

 

 




 




 

Work History 
Archway Internet Marketing, Arlington Heights, Illinois                                                       Aug 8th 2008 
President 

www.BuildYourResumeNow.com Started Aug 08 

www.TheBitterEntrepreneur.com Started June 08 

www.Chicagoseos.com Work in progress 

christianwwwebbuilder.com Started Dec 06

www.worryends.com Started May 07 

www.blastyweb.com started June 07 

www.voiptalk.tk Started July 07 

 

 

Website Magazine, Chicago, Illinois                                                       Jan 07 to July 08 
Business Development
websitemagazine_issue6_0207
1/2 pages of New Ads and I had very little to do with this Issue. 

websitemagazine_issue7_0507
3 pages of New Ads This was my first Issue. 

websitemagazine_issue8_0807
6 pages of New Ads Doubled my production. 

websitemagazine_issue9_1107
11 pages of New Ads Almost doubled my production again. 

· Increase sales by over 130% and doubled the amount of ads beating the set quota by over 5 times. 

· Set record sales at trade shows by signing up most advertisers in company history during 12 trade shows.

· Increase sales by teaming with editorial staff to break down the Chinese wall, to use magazine departments more efficiently. 

· Arranged and scheduled pre-tradeshow mailings. 

· Sold online advertising and PPC (Pay per Click). 

· Sold direct marketing (mail) as well as the normal print and online advertising. 

· Directed and trained new employee as sales and trade booth representative. 

· Implemented plan to reschedule magazine deadlines and accounts payable.

· Set up the accounting system to monitor advertiser’s billings for on time performance. 

· Gave live industry interviews. (pod cast) 
· Created a new media kit.

· Updated company BPA numbers.

 

Kings III of America, Coppell, Texas                                                         Feb 04 to Sept 05
Sales Executive
· First sales executive to manage and directly market the Midwest territory.  

· Operated a remote office with entrepreneurial drive.

· Generated six major joint venture agreements partnering our company with elevator companies within the first year.  Established trust with owners and thereby received their client databases.

· Created strategic alliance with a major manufacturer of elevators that included direct phone sales.

· Utilized solutions selling methodology to present superior long term return on investment.

· Aligned with a major Chicago union (local 2) to provide labor assignments in tandem.

· Joined and became an active member of The Chicago Elevator Association and The Chicago Apartment Association for networking opportunities.

 
 Electronic Merchant Systems, Cleveland, OH                                         May 02 to Jan 04
 SR Account Manager 
· Consistently exceeded established territory quotas. 

· Best in country for ten weeks of fiscal year.

· Closed all Brown’s Chicken and Pasta accounts in the Chicago land area.

· Demonstrated credit card and gift card processing equipment emphasizing the value proposition to small and mid sized business owners.

· Prospected new clients via cold calling and maintained and cultivated existing client base.

 
Yellow book, Chicago, IL                                                                                  Mar 01 to Dec 01 
Account Executive
· Sold advertising space in the newly developed Chicago yellow book.

· Won several sales contests including a weekend with a Ferrari Spider.  In addition, won several thousand in cash bonuses.

· Assisted with training and developing of new Account Executives.

 

Ira Epstein Commodity Brokerage Firm, Chicago, IL                             June 97 – Dec 00
Commodity Broker
· Raised individual and managed accounts.

· Trained consumers to trade in the futures market.

· Generated 25-30 key accounts with revenues in excess of 10k per month.

· Automated and streamlined accounting processes.

 
Jack Carl/E.D. & F. Mann, Chicago, IL                                        Jan 95 – June 97
Account Equity Raiser
· Prospected to consumers to speculate in the futures market.

· Closed a 250k deal within my first six months with the firm.

· Generated 25 key accounts with revenues in excess of 10k per month.

 

Education 

· College of Dupage, Glen Ellen, IL –Sept of 2005 thru Dec of 2006 (specializing in web building skills)(HTML,CSS) 

· U.S. Army – Airborne 94 Bravo, 1992-1994, food service specialist.

· Chicago Mercantile Exchange Technical Analysis: June 1995

· Arbitrage Certificate: June 1994,

· Evanston Township High School -  Diploma,  June 1991

Licenses and Certificates 
· Series 3 Chicago Mercantile Exchange Series Futures Exam: 87% 

· Technical and Fundamental Analysis Classes, - Completed with the Chicago Mercantile Exchange




 

Technical Expertise 
Computer Application Skills 
· Front Page                                          

· HTML

· DHTML

· PHP

· CSS

· Microsoft Suite

· Dreamweaver  8

· CS2 Photo shop

· Fireworks 8

· Sugar CRM                       

· Gold Mine                              

· ACT                                        

· Tele-Magic 

· Word 5.0, 6.0, 7.                                           

· Windows 95, 98, NT , XP, 200C, Vista 

· Database Management
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